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Tata Power toweigh
20-50MwSMR
plants, says CEO
preSS truSt of InDIa
Bhubaneswar, 15 December

TataPowerwillexploresetting
up small modular reactor
(SMR)projects of 20-50mega-
watt capacity after legal
amendments required for the
entryofprivateplayersintothe
nuclear space, a top company
official said.
Meanwhile, the company

has already started exploring
locations for future nuclear
plants, Tata Power Chief
ExecutiveOfficer andManag-
ingDirectorPraveerSinhasaid
in an interaction.Thegovern-
ment on Monday moved the
Sustainable Harnessing and
Advancement of Nuclear
EnergyforTransformingIndia
(SHANTI) Bill, which seeks to
overhaul laws governing
India’s civil nuclear sector,
openingituptoprivatepartici-
pation and putting in place a
newliabilityregime,inabidto
address concerns voiced by
theindustrypartners.Minister
of State in the PMO Jitendra

Singh moved the bill in Lok
Sabha.Sinhasaidtherearealot
ofopportunitiesinthenuclear
energy area in the country.
“Now that it is expected to be
amended,when thefineprint
comes, we will be able to see
whattheopportunitiesare,but
yes...welookatsmallmodular
reactorsof20-50MW,”hesaid.
Sharing his views on the

sector, Sinha said it will take
some time for new plants to
comeup.

Indian cementfirmsmost
exposed toCBAMrisk:WEF
Saket kumar
NewDelhi, 15 December

Carbon-intensive companies in
India are beginning to adapt to the
European Union’s (EU’s) impend-
ing Carbon Border Adjustment
Mechanism (CBAM), which puts
restrictionsontheentryofproducts
withahighpollutingcapacity,even
assectorssuchascementfacesome
of the highest exposure once the
levy enters its definitive phase on
January 1 next year, according to a
reportbyClimateFinanceAsiaand
theWorldEconomicForum.
The report flags cement as
the most vulnerable. Its
exportfromIndiacarries
a carbon-payment
intensity of about 65 per
centperdollarofEUpro-
duction or import, higher
than Brazil’s and close to
China’sandSouthAfrica’s.
Around 11.5 per cent of India’s

cementexportgoestotheEU,creat-
ing direct exposure once CBAM
pricingbecomesoperational.
Thestudy,whichexaminescor-

porate readiness in Brazil, China,
India, and South Africa for the
CBAM, finds no evidence so far of

broad competitiveness losses for
exporters fromtheseeconomies.
Itnotesthatfirmsintheseecon-

omies are investing in low-carbon
technologies, giving them a first-
moveradvantage.
“A first mover advantage is

emerging for companies that act
now. These leading corporations
are leveragingearly investments in
low-carbon technologies to differ-
entiate their products, command
premiumpricing, and consolidate
market share effectively turning
regulatorypressure intoapowerful

tool for competition,” the
reportsaid.

The report notes
that firms in carbon-
intensivesectorssuch
as cement, steel, oil
and gas, and mining
arerespondingthrough
investmentinlow-carbon

technologies, digital carbon-
accounting systems, and greater
supplychaintransparency.
Manycompaniesarealsoadopt-

ing internal or “shadow” carbon
pricing to guide capital-expendi-
ture decisions, signalling a shift in
corporate strategy driven by
carbon-linkedtraderules.

IHHplans India expansion after Fortis
open offer, to add 2,000beds by 2028
Sanket koul
NewDelhi, 15 December

Aftercompletionofitsmandatorytender
offer in Fortis Healthcare and Fortis
MalarHospitals,Malaysian health care
giant IHH Healthcare is aiming to add
2,000 beds in a bid to double down on
valuecreationinIndia.
IHH,which is Asia’s largestmulti-

national private healthcare provider,
currently has over 5,000beds across a
combinednetwork of 35 hospitals and
11 states. It has presence in over 10
countries, including India, China,
Malaysia,SingaporeandTürkiye.
The company is eyeing to scale its

footprint and remain on track to
expand capacity by more than one-
third to approximately 7,000 beds in
India by 2028. This comes after IHH
hadtowaitforsevenyearsforanappro-
val from the Securities and Exchange
BoardofIndia(Sebi)toproceedwithits
mandatory open offer to acquire a 26
percentstakeeachinFortisHealthcare
andMalarHospitals.
IHHhadacquireda 31per cent stake

in Fortis through its subsidiary NTK in
November2018,butsuspendedtheopen
offer for an additional 26 per cent after

JapanesedrugmakerDaiichiSankyofil-
ed a contempt plea against Fortis foun-
dersMalvinderandShivinderSingh.
Thedealwasheldup incourt amid

Sankyo’slong-runningdisputewiththe
Singh brothers over its purchase of
Ranbaxy Laboratories more than a
decadeago.
“The completion of the Fortis open

offer allows us to move decisively into
the next phase of growth in India. This
comes at a pivotal time as IHH under-

takes a group-wide transformation to
futureproofourbusiness,”PremKumar
Nair, Group Chief Executive Officer at
IHHHealthcaresaid.
Thecompletionoftheopenofferputs

focus onwhether IHH’s bed expansion
wouldcomeviagreenfieldexpansionsby
Fortis. The chain currently runs 33
healthcarefacilities,includingjointven-
tures, andoperations andmaintenance
facilities,witharound5,800operational
bedsacross India.
With the IHH deal in legal limbo,

Fortishadbeenmakingsmalleracquisi-
tionsover thepast three to fouryears to
expand its bed count, which were
mostlybrownfieldexpansions.
In the last three financial years, the

Delhi based hospital chain has added
over 1,800 beds — with the company
having3,979operationalbedsaccording
to its investor presentation forQ2FY23.
Mostofthisexpansionhascomethrough
capacityexpansioninexistingfacilities.
“We are open to doing greenfield

hospitals as well, and as and when
someappropriate opportunity comes,
wewillcertainlylookatthat,”FortisMD
and CEO Ashutosh Raguvanshi had
said in thecompany’s earnings call for
Q2FY26.
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‘Rangeworries keepEVs as second cars’
Deepak patel
NewDelhi, 15 December

Customers are still hesitant to buy
electricvehicles(EVs)astheirprimary
car due to concerns around public
charging infrastructure, accuracy of
driving range and assured resale
value,issuesthatlargelyremainunre-
solved, said Maruti Suzuki India
SeniorExecutiveOfficer(Marketing&
Sales)ParthoBanerjee.
Maruti Suzuki, which plans to

launch its first electric vehicle, the e
Vitara, in the domestic market next
year, is seeking to address these con-
cerns as it works to strengthen the
overallEVecosysteminthecountry.
Henoted thatelectric carpenetra-

tion in India would increase only
whenconsumersgain theconfidence
tobuyEVsastheirprimaryhousehold
vehicle.“Webelievethatthecustomer

is not confident (about EVs). The
initial products that were launched,
and the experiences from those, have
createdahugeamountofnegativityin
the minds of people regarding the
driving range,” Banerjee said, adding
that most EV buyers currently use
themassecondaryvehicles.
“It’s not the primary car. Since

public infrastructure is not there,
the buyer doesn’t want to take a
chance. So, if hewants to buyhis
firstvehicle,ithappenstobenotin
EV, but in ICE (internal combus-
tionengine)orsomeothervehicle,”
Banerjee told reporters in New
Delhiduringamedia round-
table. By FY30, Maruti
Suzuki plans to
have five EV
models in its
overall prod-
uct portfolio.

“Bythen,theindustrywillbearound5.5-
6 million and EV penetration will be
around13-15percent.Butthiswasbefore
GST2.0.So,wenowhavetoreassess the
market since there are reports thatpost
GST2.0, thepenetrationofEVs is going
down.Theidealtimetodoitwillbenext

FY,”hesaid.
Banerjee identified

driving range, inadequ-
ate public charging in-
frastructure, after-sales
support and resale value
as the biggest challenges

toEVadoption in India. “Weare trying
to instil confidence in the customers
beforetheyacquireanEV.Ifthebuyeris
not confident about the entire eco-
systemtheywillnotbuyanEV,”hesaid.
The automaker plans to have 1,500

EV-enabledworkshops across 1,100 ci-
tiesandhasalreadysetup2,000charg-
ingpoints.“Forresalevaluewearegoing
tohaveanassuredbuybackschemeand
subscription schemeaswell,” Banerjee
said.Maruti Suzuki has already begun
exports of the eVitara, having shipped
10,000units to26markets.

As part of efforts to deepen the EV
ecosystem,thecompanyplansto local-
isebatteryproductionandothercritical
components over the next few years.
“Right now, we are importing the bat-
teries, but yes,wehave aplan for local-
isation. It isverymuchonthecards ina
phased manner over the next few
years,” Banerjee told reporters. Ackno-
wledging that the lack of a robust EV
ecosystem has constrained growth
compared to ICE vehicles, he saidorig-
inal equipment manufacturers must
first ensure product quality, strong
after-sales service and a reliable eco-
systemtobuildconsumertrust.
The firm plans to introduce

multiple electric models across body
styles and aims to set up around
100,000 charging stations by 2030 in
partnershipwithdealersandcharging
point operators as it seeks to attain
leadership intheEVsegment.

(We are trying to instil confidence in the
customers before they acquire an electric

Vehicle (eV). if the buyer is not confident
about the entire ecosystem theyWill
not buy an eV)
Partho Banerjee
Senior Executive Officer, Marketing & Sales, Maruti Suzuki India

PremKumarNair, groupCEOat IHH
Healthcare, said theFortisopenoffer
wouldallowthefirmtomove
decisively into thenextphaseof
growth in India

TataPowerCEOandMD
PraveerSinhasaid the
companyhasalready
startedexploring locations
for futurenuclearplants


