
CAr purChAse AFter Gst Cut

Focuson total ownership cost, not
just price,when selecting vehicle
Higher upfront pricewith lowermaintenance cost andhigher resale valuemayprove economical
himALi pAteL

Car dealerships are offering attractive
dealsowingtothegoodsandservices tax
(GST) rate cut and festival-seasonoffers.
Maruti Suzuki, Hyundai, Tata Motors,
Mahindra, and Kia have all announced
significant price cuts.Many prospective
buyers are flocking to showrooms. Here
is aguide tohelp themgetagooddeal.

Besttimetobuy
LateSeptembertoOctoberisidealforpur-
chasing a car. “Dealers are under intense
pressuretomeettheirquarterlyandfesti-
val sales targets, giving yougreater lever-
age in negotiations,” says Ravi Bhatia,
president,JATODynamics India.
“Timing your purchase strategically

towards theendof themonthorquarter,
when sales teams are under pressure to
meet targets, improves your chances of
getting additional benefits,” says Akhil
Rathi, head – financial advisory,
1 Finance.

Pickingtherightmodel
First,considerfactorssuchasdailyusage
(in kilometres), type of driving (urban,
highway, ormixed), parkingconstraints,
and passenger load. “These factors will
help you decide whether to buy a small
hatchback, a sedan, or an SUV,” says
Rathi. Fix a realistic on-road budget to
narrowyourchoices.
Comparemodelson total ownership

cost, including fuel efficiency, service
charges, spare part pricing, and resale
potential. “A car with a slightly higher
upfront cost but lower maintenance
cost and stronger resale value often
proves cheaper in the long run,” says
Rathi. Safety ratings should also be a
key criterion.
Bhatia suggests leveraging online

platforms (CarDekho, CarWale, etc) for
price and feature comparisons, and
forums (like Team-BHP) for insights
fromowners.

Choosingthedealer
Do your homework before visiting a
showroom.Comparepricesacrosscities.
“Even a state border can result in a price

differenceof~20,000–30,000duetovari-
ations in road tax and other levies,” says
Bhatia.
“Compare total on-road prices rather

than just ex-showroom costs,” says
AbhishekKumar,Sebi-registered invest-
ment adviser and founder,
SahajMoney.com.
Engage with at least three dealers of

the samebrand.Ask each for a transpar-
entcost sheet that includes theex-show-
room price, including costs like
registration, insurance, and accessories.
Check thedealership’s reputationasyou
willhave to interactwith it forafter-sales
service. Prefer a model with a compre-
hensive servicenetwork.
“Check themanufacturingmonthof

thevehicle throughVIN (vehicle identi-
fication number) to ensure that the car
belongs to fresh stock and is not an

older unit being pushed during the
season,” says Rathi. Kumar suggests
verifying that the GST benefit is
being implemented.

Negotiatingsmartly
When negotiating on accessories, focus
onessentials. “These includemudflaps,
mats, and basic protective covers.
Unnecessary cosmetic upgrades should
beavoided,” saysRathi.
Avoid rushing into adeal. “Holdyour

ground if you sense that a better offer is
around the corner,” says Rathi. Dealer-
shipswithunsoldstock,especiallyof less
popular colours or variants, are often
morewillingtonegotiate.“Bepreparedto
walk away if thedeal doesnotmeet your
requirements,” saysKumar.

Getting thebest loandeal
Dealerships now tie up with multiple
banks and non-banking financial
companies (NBFCs), due to which
approvals are quicker. Adhil Shetty,
chief executive officer,
BankBazaar.com, cautions buyers
against mistaking convenience for
value.
“A dealer may highlight an attract-

ive rate from one bank, but you could
be eligible for even better terms from
another lender, especially the bank
where you maintain your salary
account,” says Shetty.
Some lenders finance up to 100 per

cent of the car price. “Look for such an

offer if you don’t have enough to pay
towards the down payment,” says Rad-
hikaBinani, chiefproductofficer,Paisa-
bazaar. She adds that public-sector
banks generally offer lower rates than
private-sector ones.
Also, compare prepayment and fore-

closure charges. Binani warns that fes-
tive-seasonloansareoftenbundledwith
costly add-ons. “Even though you may
get an offer at a relatively lower interest
rate, you may end up paying a higher
overall cost of credit,” saysBinani.

Insuranceessentials
Many buyers take the first insurance
option suggested by the dealer, which
can be a mistake. Pankaj Verma, chief
technical officer, Zurich Kotak General
Insurance, recommends online
research into policy features, exclu-
sions, and premium breakup. He
advises asking the dealer also for
multiple quotes with a one-page sum-
mary of premium, insurance declared
value (IDV), and add-ons.
Do not be swayed by the lowest pre-

mium. “Instead, opt for a policy with
add-onssuchasengineprotection,zero-
depreciation, return to invoice, and
a strong claim-settlement record,”
saysVerma.

Mistakes toavoid
Be rational andbudget-consciouswhen
selecting the vehicle model. “Some
buyersgetcarriedawaybyfestivaloffers
and purchase higher variants or larger
vehicles than they truly need, which
impacts running cost and long-term
affordability,” says Rathi. Another
common error is skipping the
pre-delivery inspection, which can
result in receiving a car with defects or
onebelonging to anolder batch.
Some borrowers extend the loan

tenure to reduce the EMI, resulting in
increased overall interest burden.
Finally, Kumar warns against buying
overpriced accessories or insurance
pushedbydealers.
vvvvvvvvvvvvvvvvvvvvvvvvv
Thewriter is aMumbai-based
independent journalist

There isabuginthehumanbrain
owingtowhichit rushes to thecon-
clusionthata feeof1percentper
annum(pa)overanynumberofyears
totalsupto1percentof theamount.
That iscompletelywrong.Thebrain
struggles tounderstandthata feeof1
percentpaover10yearsbecomesa
total feeofabout10percent.Nobel
Prize-winnerWilliamSharpecorrectly
observedthatminimising investment
costs,alongwithdiversification,are
thetwomost important
rules in investing.So, let
usfixthisbug.
Thebrainfinds it

comfortable to shut
downwhen facedwith
toomuchcomplexity. To
fix that,wehave to sim-
plify, even if that
requires a small sacrifice
in accuracy.
Supposeyouhavea

corpusof~10crore,kept inphysical
cashathome.Youagreetopaythe
securityguardafeeof1percentp.a. In
thefirstyear,youpayafeeof~10 lakh,
leavingyouwith~9.9crore. Inthe
secondyear, the fee is~9.9 lakh.The
total feeover twoyears is~19.9 lakh.
This total feeof~19.9 lakhdividedby
~10crore is 1.99percentover two
years.This isclose to2percent.
Theeasiestwaytodothiscalcula-

tion,evenif it isnot fullyaccurate, is
that 1percent inthefirstyearplus1
percent inthesecondyearequalsa
totalof2percent.Theaccuratewayto
dothiscalculationis that inthefirst
year,youare leftwith99percentof
theamount.Ninety-ninepercent in
decimals is0.99. Inthesecondyear,

youare leftwith99percent (ie0.99)of
whatyoustartedthesecondyearwith.
So,at theendof thesecondyear,you
are leftwith0.99multipliedby0.99,
whichis0.9801.This is 1.99percent
less thanwhatyoubeganthefirstyear
with.
Extendingthis to10years, the

simplecalculationimpliesa total fee
of 10percent.Themoreaccuratecal-
culationshowsatotal feeof9.56per
cent.Thesimplecalculationissuffi-
cient to thinkthroughmostreal-life
decisions.So, letusstick to that. Inthe
previousexample,over10years the
total feeswouldbe~1crore,andyou
wouldbe leftwith~9crore.
Letusassumethat there isa

mutual fund(MF)schemewherethe
directplanhasafeeof0.5percentpa
andtheregularplanhasafeeof1.5per
centpaThedifferencebetweenthe
twois1percentpaForsimplicity, let
usassumethat thefeedoesnot
changefor thenext10years; thatyour
entirenetworth is invested inthis
scheme;andyouspendyourentire

salaryonlivingexpenses.
Withtheregularplan,
youwillbe10percent
poorerat theendof the10
years,ascomparedtothe
directplan.That is
beyonddispute.Theonly
decisionyouhaveto
makeiswhetherusing
theregularplanprovides
youwithsomuchbenefit
orconveniencethat it jus-

tifiesbeing10percentpoorerat the
endof10years. Inflationandreturns
donotchangethisconclusion. Includ-
ingthemonlydistracts thebrainfrom
understanding it.
If a balanced fund (direct plan)

generates 1 per cent pa returnnet
of inflation and taxes, then givingup
1 per cent pa in additional fees in a
regular plan is givingup 100per cent
of the increase in our purchasing
power.Hence, every 1 per cent pa
of investment costs is amatter of life
or death.
vvvvvvvvvvvvvvvvvvvvvvvv
Thewriter isanhourly-fee
financialplannerandaSebiRIAat
Fiduciaries.in.Hewasaprivate-equity
investor for12years

NO FREE LUNCH
AvinAsh LuthriA

Every percentage point
paid as feematters

If a fund’s dIrect
plan delIvers 1%
annually (net of
InflatIon and
taxes), payIng 1%
extra In a regular
planwIpes out the
entIre gaIn In
purchasIng power

Five low-cost lenders
Lender Car loan interest

rate (%) pa
uco bank 7.60-10.25
Canara bank 7.70-11.70
bank ofMaharashtra* 7.70-12.00
Indian bank 7.75-9.85
Punjab and Sind bank 7.75-14.25
*0.25% interest rate concession for existing
home loan borrowers and other existing
customers having at least 6 months of
relationship with the bank; rates and charges as
of September 24, 2025.
Source: Paisabazaar.com
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Description of Secured Asset (Immovable Property): All the piece and parcel of the immovable property.TMC No 91/3/12/1 Having
property ID No 25-512-130/A Measuring East-West 4.572009 Mtrs and Narth-South 9.144018 Mtrs Totally measuring 41.806350 sq mtrs
Situated at Balaram choukh wadi(jn), Taluk Chitapur.District.Kalaburagi.bounded as under East by Open plot of shanthappa, West by
Open spece ofMehabob ali, North by House of Zameer, South by Wadi toKamarwadi VillageRoad

1.Mr. DEVARAJ S (Borrower) 2. Mr. HUSANAPPA Y (Co-Borrower).Are Resident of 11-
1-134 SBI BANK ROAD NEAR SBI BANK KALKAM DR AREA WADI GULBARGA , WADI
DIST GULBARGA, Karnataka, India – 585225. Loan no - KA/GLB/GBGA/A000000076&
CO/CPC/CPOF/A000000373 . Rs .500000 / - . v ide Loan Appl ica t ion No.
KA/GLB/GBGA/A000000076 and top up loan of Rs.54100/- vide loan application No
CO/CPC/CPOF/A000000373.

1

Name of the Borrower(s) / Guarantor(s)Sr.
No. Demand Notice

Date and Amount

27.09.2025

Place: Kalaburagi, Date: 29-09-2025 Sd/- (Authorised Officer), Hinduja Housing Finance Limited

HINDUJA HOUSING FINANCE LIMITED
CIN U65922TN2015PLC10093, www.hindujahousingfinanace.com

Head Office:"#167-169", 2nd Floor, Little Mount, Saidapet, Chennai- 600 015.

APPENDIX IV PHYSICAL POSSESSION NOTICE (for immovable property)
Whereas, the undersigned being the Authorized Officer of Hinduja Housing Finance Limited (HHFL) under the Securitization and Reconstruction of
Financial Assets and Enforcement of Security Interest Act 2002 and in exercise of powers conferred under section 13(12) read with Rule 3 of the
Security Interest (Enforcement) Rules 2002, Demand Notice(s) issued by the Authorized Officer of the company to the Borrower(s) / Guarantor(s)
mentionedhereinbelow to repay theamountmentioned in thenoticewithin60days from thedateof receipt of thesaidnotice.Theborrowerhaving failed
to repay the amount, notice is hereby given to theBorrower(s) /Guarantor(s) and thepublic in general that the undersignedhas takenpossession of the
property described herein below in exercise of powers conferred on him under Sub-Section (4) of the Section 13 of the saidAct read with Rule 8 of the
Security Interest Enforcement rules, 2002. The borrower’s attention is invited to provisions of sub –section (8) of section 13 of theAct, in respect of time
available, to redeem the secured assets. The borrower in particular and the public in general are hereby cautioned not to deal with the property and any
dealingswith thepropertywill besubject to thechargeofHHFLforanamountasmentionedhereinunderwith interest thereon.

Date of Physical
Possession

03.05.2025,
Rs.614140/-

(Rupees Six Lakh
Fourteen Thousand

One Hundred
Fourty Only)

Description of Secured Asset (Immovable Property): All piece and parcel of Flat bearing No M-4 bearing corporation No
.891/11/1&12/2C/3/2&3/8/M-4/TF having super build up area of 540Sq ft & undevided share of land of 202.5Sq ft constructed on plot No 2.3
situated in survey No 11/1 and plot No 8 situated at in survey No 12/2C/3 each measuring 30x40=1200Sq ft of village kotnoor Tq and Dist
Kalaburagi bounded as under, East by open space of building and there after plot No 4,West by Commonwall and there after flat NoN-4,
North by common corridar and there after Flat noP-4, South by Below it open space and then 30Ftwide road.

1. Mr. RAJSHEKHAR MALGI (Borrower), 2. Mrs. SUMANGALA
SHIVABASAPPA (Co-Borrower). Are Resident of: PLOT NO 47 NEW
JEWRGI ROAD NGOS COLONY GULBARGA , Karnataka , India - 585102 .
LoanNo- KA/GLB/GBGA/A000000250.

2
27.09.2025

03.05.2025, Rs.1218389/-
(Rupees Twelve Lakh

Eighteen Thousand Three
Hundred Egight Nine

Only)

POSSESSION NOTICE UNDER RULE 8(1) OF THE SARFAESI ACT, 2002
Whereas the Undersigned being the Authorized Officer of Nido Home Finance Limited (formerly known as Edelweiss
Housing Finance Limited) under the Securitization and Reconstruction of Financial Assets and Enforcement of Security
Interest (Second) Ordinance, 2002 (order 3 of 2002) and in exercise of powers conferred under Section 13(12) read with
Rule 3 of the Security interest (Enforcement) Rules 2002 issued Demand Notices to the Borrower/s as detailed hereunder,
calling upon the respective Borrowers to repay the amount mentioned in the said notices with all costs, charges and
expenses till actual date of payment within 60 days from the receipt of the same. The said Borrowers/Co borrowers hav-
ing failed to repay the amount, notice is hereby given to the Borrowers/Co borrowers and the public in general that the
undersigned has taken Constructive possession of the property described hereunder in exercise of powers conferred on
him under Section 13(4) of the said Act r/w Rule 8 of the said Rules in the dates mentioned along-with the Borrowers in
particular and public in general are hereby cautioned not to deal with the properties and any dealings with the properties
will be subject to the charge of Nido Home Finance Limited (formerly known as Edelweiss Housing Finance Limited).
For the amount specified therein with future interest, costs and charges from the respective dates.
Details of the Borrowers, Co-borrowers and Guarantors, Securities, Outstanding Dues, Demand Notice sent under Section
13(2) and Amount claimed thereunder and Date of Possession is given as under:

��
� ���� ������� ����	�

(formerly known as Edelweiss Housing Finance Limited)
Registered Office Situated At Tower 3, 5th Floor, Wing ‘B’, Kohinoor City Mall,
Kohinoor City, Kirol Road, Kurla (West), Mumbai – 400 070.
Regional Office at : 746,kormangala 4 th Bock, Bengaluru 560034

H O M E F I N A N C E

1.Name and Address of the Borrower, Co Borrower Guarantor Loan Account No. And Loan Amount:-
LOVE JOY FERNANDES (BORROWER), C/O Malamajunath Sriankalaparameshwarinilaya, Kaithota, Road Lmmadihali,
Main Road,Bangalore 560066. LEEROY FERNANDES (CO-BORROWER) RUTH FERNANDES (CO-BORROWER) 1.3-
22-1898, Cammandor George Martis Road, Bt Garden, Kadri Mallikatte, Magalore 575002/ 2. 3-22/1898 B.B F Compund
C.G.M Road, Kadri Mallikatta Kamkanady Mangalore, 575002.
LAN NO: LMANSTL0000047655 & LMANSTT0000073638 Loan Agreement Date: 23rd May, 2018 & 02nd May, 2019
Loan Amount: Rs.14,00,000/- (Rupees Fourteen Lakhs Only)& Rs.6,00,000/- (Rupees Six Lakhs Only)

Demand Notice Date:- 10.07.2025 NPA Date: 05.07.2025
Amount Due In Rs.12,25,906.4/- (Rupees Twelve Lakhs Twenty Five Thousand Nine Hundred Six and Four Paise Only)
& Rs.568,064.25/- (Rupees Five Lakhs Sixty Eight Thousand Sixty Four and Twenty Five Paise Only) due and payable
as on 10/07/2025 together with further interest from 11/07/2025.

Symbolic Possession date/ Constructive possession:- 25-09-2025
SCHEDULE OF THE PROPERTY:- All That Part And The Parcel Of Non Agricultural Immovable Property Held On
Mulageni Rights Situated At Kadri A Village Of Mangaluru City Corporation, Within The Registration Sub- District Of
Mangaluru City, D.K District Comprised In: R.S No. 85/1a2, T.S No. 1582/1a2, Kissam Converted, Extent A.C 0-14.90, (As
Per R.T.C 1582/1A2AP1) (As Per Khatha 1582/1A2A) Containing Residential House Bearing D No. 3e-22-1898 Measuring
1900 Sq.Ft Togetherwith All Other Mamool And Easementary Rights Of Way, Water, Appurtenant Thereto: Bounded As:
North & West:- Road And Portion Of Same Sy.No South & East:- Portion Of The Same Sy. No.
Place: MANGALORE Sd/- Authorized Officer
Date: 29.09.2025 FOR Nido Home Finance Limited, (formerly known as Edelweiss Housing Finance Limited)


